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WEALTH WARNING 

Investing in sale and leaseback arrangements, like any investment, carries risks. The Financial Services 
and Markets Act 2000 (FSMA) requires us to inform you that the value of your investment can go 
down as well as up. Past performance is not indicative of future results, and you may lose all or part of 
your capital. It is crucial to conduct thorough research and seek independent financial advice before 
making investment decisions. This book does not constitute financial advice, and any decisions you 
make are at your own risk. The authors and publishers are not liable for any loss or damage arising 
from your use of this information. 
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C H A P T E R  

01 
UNVEILING THE POWER OF SALE AND 

LEASEBACK 

A GATEWAY TO FINANCIAL EMPOWERMENT 

Introduction 

As an investor seeking lucrative opportunities, it's crucial to understand the driving forces behind 
today's financial landscape. One such force is Net Interest Income (NII), a term that may sound 
mundane, but it's the bedrock of financial institutions' profitability. NII is the key to navigating 
economic flux, and it's also the mechanism that enables banks to profit at the expense of their 
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depositors. In this chapter, let's explore how high street retail banks leverage NII to generate income 
and how you, as a retail investor, can unlock a superior investment strategy through sale and 
leaseback. 

Net Interest Income: The Engine of Banking Profitability 

The concept of Net Interest Income (NII) is at the core of how high street retail banks generate 
profits. NII is essentially the difference between the interest banks earn from lending customer 
deposits and the interest they pay out to depositors. This seemingly simple gap between what banks 
earn and what they pay out is where their profitability is realised, often to the detriment of retail 
customers like you. 

Banks use a two-pronged strategy to maximise NII. First, they attract customer deposits through 
various accounts, from current accounts to fixed-term savings products. Then, they lend a portion of 
these deposits to other customers in the form of loans, mortgages, and overdrafts, earning interest in 
the process. The difference between these figures is NII, which represents the surplus interest banks 
earn at the expense of their depositors. 

Take Barclays Bank as an example. With its Everyday Saver account, Barclays attracts deposits from 
customers at rates as low as 1.15% gross per annum for deposits over £10,000, effectively "buying" 
money from depositors at nominal rates. On the flip side, Barclays "sells" these deposits to other 
customers through products like rewards credit cards, charging exorbitant interest rates, sometimes 
over 80% APR. This disparity underscores the banks' profitability model, with retail customers 
footing the bill through low returns on their savings and high-interest loans. 

With inflation hovering at 3.2%, the real value of deposited capital diminishes over time, eroding 
wealth for retail customers. As depositors, this reality spells substantial losses, and stealth capital 
depreciation becomes a constant threat. This situation leaves many retail customers seeking 
alternatives to preserve and grow their wealth. 

The Paradigm Shift: Empowering Retail Investors through Sale and Leaseback 

In the midst of this financial maze, there's an alternative that offers a pathway to financial 
empowerment. Sale and leaseback, once reserved for corporate giants, is now accessible to retail 
investors through platforms like saleandleaseback.uk. But what exactly is sale and leaseback, and why 
is it a beacon of hope for retail investors? 

Sale and leaseback is a financial transaction in which an asset is sold and then leased back to the 
original seller. This arrangement unlocks the capital tied up in assets while allowing continued use of 
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the asset. It's a win-win scenario that provides a steady return, regular income streams, asset-backed 
security, diversification opportunities, and low maintenance—all crucial elements for retail investors 
seeking stability in an unpredictable financial landscape. 

Corporate giants like Tesco plc, McDonald's, Ford Motor Company, and General Electric have long 
embraced sale and leaseback as part of their financial strategy, reaping the benefits of stable returns 
and operational flexibility. Now, retail investors have the chance to harness this innovative approach, 
thanks to platforms like saleandleaseback.uk. This symbiotic relationship between seller and investor 
allows for a diversified portfolio, with assets providing regular income and the potential for capital 
appreciation. 

Conclusion 

Sale and leaseback is more than just another investment strategy; it's a gateway to financial 
empowerment. By embracing this innovative approach, retail investors can break free from the 
constraints of traditional banking and chart a course towards greater financial resilience. The time has 
never been better to explore this opportunity, with platforms like saleandleaseback.uk leading the way 
for retail participation. 

As you consider your investment options, keep in mind that sale and leaseback offers a pathway to 
consistent returns, reduced risk, and financial flexibility. It's not just about making a quick profit—
it's about securing your financial future in an uncertain world. 

(Note: The insights and comparisons in this chapter provide guidance for investors exploring sale and 
leaseback. Conduct thorough research and seek professional advice before making any investment 
decisions.) 
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C H A P T E R  

02 
UNDERSTANDING THE MECHANICS OF SALE 

AND LEASEBACK 

When considering sale and leaseback as an investment strategy, it's crucial to understand the step-by-
step process that allows this arrangement to work seamlessly. Whether you're new to investing or an 
experienced investor looking to diversify, these detailed steps will guide you through the entire 
process, from acquisition to final return, with Rosenthal sale and leaseback as your partner. 
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Step 1: Acquisition of the Asset 

The journey begins when Rosenthal sale and leaseback acquires a clear asset—one that is free from 
any lien or encumbrance. This initial acquisition is done entirely in cash, ensuring that the asset is 
unencumbered. This cash acquisition not only provides a secure foundation for the transaction but 
also ensures you, as the investor, have a clear and straightforward process to follow. 

Step 2: Ownership Transfer to the Retail Investor 

Once the asset is acquired, it is transferred to you, the retail investor. This transfer involves detailed 
documentation, including a unique ID number, an invoice, and all necessary particulars. To ensure 
utmost transparency and peace of mind, all documentation is notarised by a UK-published Notary 
Public. This step guarantees that your ownership of the asset is legally sound and acknowledged by an 
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independent authority. As you receive these documents, you can be confident that the asset is now 
legally yours. 

Step 3: Confirmation of Ownership 

Following the completion of paperwork and subject to Know Your Customer (KYC) and Anti-
Money Laundering (AML) approvals, you officially become the owner of the asset. It's crucial to pay 
attention to details during this stage, especially regarding banking information. The final 
confirmation of ownership comes when Rosenthal issues the receipt of cleared funds. A key point to 
remember is that all payment details must come from signed contracts issued by Rosenthal. Avoid 
making payments through email, WhatsApp, or any informal channels; stick to official 
documentation for safety and security. 

Step 4: Leaseback to Rosenthal 

Now that you are the rightful owner of the asset, you enter the leaseback phase. Here, you lease the 
asset back to Rosenthal for commercial use. This arrangement ensures that the asset continues to 
generate income while remaining under your ownership. The leaseback agreement stipulates the 
terms and conditions under which Rosenthal will use the asset for business purposes. It's a simple yet 
effective way to monetise your investment without losing control over it. 

Step 5: Regular Monthly Payments 

As part of the leaseback agreement, Rosenthal will make 37 monthly payments of equal amounts on 
the agreed date each month. If you receive the contract's payment before the 25th of the month, you 
can expect your payment on the 30th of the following month. This regular income stream is one of 
the key benefits of sale and leaseback, providing you with predictable cash flow throughout the 
duration of the leaseback period. 

Step 6: Final Payment and Contract Fulfilment 

In the 38th month, Rosenthal makes the final payment to you, fulfilling the contract's terms and the 
projected returns. This final payment marks the completion of the leaseback arrangement, signifying 
that you have achieved your financial goals. With this final payment, your investment journey with 
this particular asset concludes, having provided you with consistent income over the leaseback period. 
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Step 7: Asset Return and Conclusion 

Upon contract fulfilment, the asset is free from any encumbrance from you, the investor. At this 
point, Rosenthal may choose to reclaim the asset or pass it on to a third-party partner of their 
choosing. As the investor, you've realised your financial goals, and the asset transitions to its next 
phase. This flexibility is a significant advantage of sale and leaseback, allowing you to invest in other 
opportunities with the proceeds. 

Understanding these steps provides a clear view of how sale and leaseback works. It's a 
straightforward process that combines legal certainty, predictable income, and flexibility. If you're 
seeking a reliable investment strategy with tangible returns, sale and leaseback offers a compelling 
option, guiding you towards financial security and beyond. 
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C H A P T E R  

03 
EXPLORING THE BENEFITS OF SALE AND 

LEASEBACK 

Investing in today's dynamic market landscape requires a careful evaluation of options, balancing 
returns against risks, and considering maintenance and active management costs. Rosenthal sale and 
leaseback offers a unique investment approach that provides multiple benefits to investors seeking 
stability, passive income, and security. This chapter examines these advantages in comparison to other 
popular investment types, such as property, wine, cryptocurrency, and shares. 
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Overview of Investment Types 

Investment Type Sale and Leaseback Property Wine Cryptocurrency Shares 

Upfront Costs Minimal ✓ Hefty Moderate Variable Variable 

Ongoing Maintenance None ✓ High Low Low None 

Income Stability High ✓ Moderate Low Variable Variable 

Market Uncertainty Low ✓ Moderate High High High 

Passive Monthly Income Yes ✓ No No No No 

Active Management No ✓ Yes Yes Yes Yes 

100% Money-back Guarantee Yes ✓ No No No No 

Transaction Fees No ✓ Yes Yes Yes Yes 

Notarised Transaction Yes ✓ No No No No 

 

Key Benefits of Rosenthal Sale and Leaseback 

1. Minimal Upfront Costs 

 One of the standout benefits of Rosenthal sale and leaseback is the minimal upfront cost, 
making it accessible to a wide range of investors. Unlike property investments that often 
require a hefty initial investment, this approach allows investors to participate with less 
financial commitment. 

2. No Ongoing Maintenance 

 Sale and leaseback free investors from ongoing maintenance costs. Unlike property 
investments that demand significant upkeep and repairs, Rosenthal sale and leaseback 
transactions relieve investors of these burdens. This means you can enjoy returns without the 
stress of property management. 
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3. High Income Stability 

 Rosenthal sale and leaseback provides high-income stability, offering consistent and 
predictable monthly income. This contrasts with investments in wine, cryptocurrency, or 
shares, which often exhibit varying levels of income volatility. 

4. Low Market Uncertainty 

 Unlike many investment types subject to market fluctuations, Rosenthal sale and leaseback 
operates with low market uncertainty. This stability makes it a reliable option for investors 
who prefer to avoid the high-risk volatility seen in other investments. 

5. Passive Monthly Income 

 This investment strategy offers passive monthly income, allowing you to enjoy regular cash 
flow without the need for active management. Unlike other investments that require ongoing 
involvement, you can relax while your investment generates returns. 

6. No Active Management 

 Rosenthal sale and leaseback doesn't require active management, unlike property, wine, 
cryptocurrency, or shares. This aspect makes it ideal for investors who prefer a more hands-off 
approach. 

7. 100% Money-back Guarantee 

 The 100% money-back guarantee adds an extra layer of security and assurance, providing 
investors with peace of mind. This guarantee is rare among other investment types, making 
Rosenthal sale and leaseback a standout choice. 

8. No Transaction Fees 

 Rosenthal sale and leaseback transactions do not incur additional transaction fees. This is a 
significant advantage compared to other investments that might have hidden costs and fees 
that erode returns. 

9. Notarised Transactions 

 To ensure confidence and transparency, every Rosenthal sale and leaseback transaction is 
authenticated by a reputable UK Notary Public. This notarisation provides additional 
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security, and each deal is meticulously documented with photos, unique ID numbers, and 
personalised contracts. This level of detail is rare among other investment options, ensuring 
clarity throughout the process. 

10. Unique Assurance 

 Rosenthal sale and leaseback investments offer unique assurance, ensuring security and 
trustworthiness. This assurance sets the approach apart from other investment types, giving 
investors’ confidence in their choices. 

With these compelling benefits, Rosenthal sale and leaseback offers a powerful investment option 
that addresses common concerns and risks in today's financial landscape. By focusing on stability, 
passive income, and security, this strategy can help you achieve your financial goals with minimal 
stress and maximum returns. 
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C H A P T E R  

04 
PRACTICAL APPLICATIONS AND CASE STUDIES 

In this chapter, we explore the practical applications of sale and leaseback, highlighting real-world 
examples from a diverse range of industries. Through detailed case studies, we gain insights into how 
companies like John Lewis, Tesco, and McDonald's have harnessed this strategy to unlock capital, 
enhance liquidity, and drive sustainable growth. 
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Case Studies of Sale and Leaseback 

 John Lewis: Unlocking Capital for Expansion 

The esteemed British department store chain, John Lewis, used a sale and leaseback arrangement to 
unlock capital tied up in its prime properties while retaining operational control. By selling valuable 
real estate assets to investors and leasing them back, John Lewis accessed substantial funds for 
expansion and refurbishment, optimising its balance sheet and enabling a sharper focus on core 
business operations. 

 Tesco: Monetising Property Portfolio 

Tesco, a leading UK supermarket chain, implemented sale and leaseback to monetise its extensive 
property portfolio. Through these transactions, Tesco released capital for debt reduction and 
invested in new stores, leveraging its valuable real estate assets while maintaining flexibility and 
control. This strategy provided Tesco with the resources needed for business growth and 
strengthened its financial position. 

 McDonald's: Supporting Global Expansion 

The global fast-food giant, McDonald's, embraced sale and leaseback to optimise its capital structure 
and support expansion plans. By selling restaurant properties to investors and leasing them back, 
McDonald's unlocked value, improved cash flow, and reinvested in growth initiatives, demonstrating 
a commitment to sustainable financial management. 

 Small Business Owner: Accessing Capital for Investment 

In a different context, a small business owner used a successful sale-leaseback transaction to free up 
capital for other investments. The business owner sold an asset for £500,000 and then leased it back 
for a monthly payment of £3,000. This arrangement allowed the owner to access capital for other 
ventures, providing a personal financial benefit while maintaining control over the asset. The freed-
up capital was used to invest in other projects, leading to a substantial return on investment. 

These case studies demonstrate the effectiveness of sale and leaseback in driving value creation, 
enhancing financial flexibility, and supporting long-term business objectives. However, it's crucial to 
remember that these transactions are often facilitated using bank depositors' funds, generating 
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substantial returns for banks. Yet, depositors themselves often see minimal gains, sometimes even 
losing ground due to inflation. 

Why Sale and Leaseback is a Compelling Investment Opportunity 
If you're a retail investor seeking financial stability and passive income, sale and leaseback is a 
compelling investment option. Here are the key reasons you can't afford to miss out: 

Generate Consistent Passive Income 
Enjoy a steady stream of income without the need for active management, providing a reliable source 
of revenue. 

Diversify Investment Portfolio 
Reduce overall risk by spreading investments across various asset classes, protecting your financial 
future. 

Mitigate Risks Associated with Traditional Investments 
Avoid the uncertainties and stress associated with market fluctuations and economic downturns. 

Access Stable Returns with Low Volatility 
Experience peace of mind with investments that offer reliable returns, unaffected by market 
turbulence. 

Capitalise on Asset-backed Security 
Invest with confidence, knowing your investment is backed by tangible properties, providing an 
additional layer of security. 

Support Stable and Established Businesses 
Align your portfolio with companies that contribute to business growth and success. 

Enjoy Passive Income without Management Responsibilities 
Relax while your investments generate passive income, with no day-to-day management required. 

Benefit from Long-term, Predictable Income Streams 
Plan with confidence, knowing that your investments will continue to deliver reliable income over 
time. 
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Hedge Against Inflationary Pressures 
Protect your purchasing power against the erosive effects of inflation, ensuring that your wealth 
retains its value. 

Expand Investment Horizons Beyond Traditional Assets 
Unlock new growth opportunities by diversifying into alternative assets. 

Preserve Capital While Earning Competitive Returns 
Grow your wealth while safeguarding your initial investment, striking a balance between risk and 
reward. 

100% Money-back Guarantee 
Sale and leaseback with Rosenthal ensures capital preservation with a 100% money-back guarantee, 
providing the utmost confidence and security in your investment. 

Given these advantages, sale and leaseback emerges as a powerful investment strategy, combining 
stability, reliability, and security. Now is the time to act, take control of your financial future, and 
achieve your investment goals with sale and leaseback. 

For more information, take advantage of our current special offer of a 1.5% bonus by requesting a 
discovery discussion via email at investors@saleandleaseback.uk. Don't miss this opportunity to 
secure your financial future and maximise your returns. 
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C H A P T E R  

05 
WHY SALE AND LEASEBACK IS SUPERIOR TO 

TRADITIONAL INVESTMENTS 

In the evolving world of investments, where volatility and uncertainty are the norm, a stable and 
reliable strategy is hard to find. Traditional investment avenues like property, cryptocurrency, and 
wine offer high risks and often uncertain returns. But there's one investment vehicle that stands out 
for its stability, predictability, and overall advantages: sale and leaseback. 

Andrew Bailey, the Governor of the Bank of England, has indicated that UK interest rates are 
expected to fall in the coming months, signalling that capital growth may be stifled. As property 
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landlords leave the sector, Rosenthal Sale and Leaseback has become increasingly attractive, drawing a 
surge of interest in their offerings. 

Investors' Frustrations with Traditional Investments 

Traditional investment options come with inherent challenges. Investors face hurdles like beneficiary 
obstructions, inaccurate information, and poor customer service. Here are some testimonials that 
illustrate these frustrations: 

 Vanguard's Beneficiary Obstructions: "Vanguard makes it difficult or impossible for 
beneficiaries to receive funds. My wife has a small account under $50K and this investment 
firm will not communicate or transfer funds." 

“Consider Beneficiary Obstructions 

Vanguard makes it difficult or impossible for beneficiaries to receive funds. My wife has a small 
account under $50K and this investment firm will not communicate or transfer funds. As a man that 
wrote his own Trust in the style of his father's Trust, assume nothing at face value. Avoid this firm as 
there are reputable ones to choose that don't kick when you when you fall.” 

 Inconsistent Information: "FIRST person gave incorrect information. SECOND person did 
not know what I needed. THIRD person didn't know either. FOURTH person didn't phone 
as I requested, instead e-mailed sparse information which didn't allow me to access what I 
required." 

“FIRST person gave incorrect… 

FIRST person gave incorrect information. SECOND person did not know what i needed answer to. 
THIRD person did not know either. FOURTH person did not phone as i requested but e mailed, 
sparse information which did not allow me to access the information i require. TURNS out their 
system is not set up to provide the information i require. WHEN i joined, the service was excellent. 
Not now. Clearly their system needs improving, but presumably nothing will change without FO 
intervention.” 
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• Customer Service Issues: "Worst experience I have ever had. I was in customer service for over 
two months, my account was blocked, and there was no communication even though I had a 
personal account manager. I can't log in to my account, and no response from customer service." 

“Worst experience I have ever had 

Worst experience I have ever had. I was in customer service for over two months, and my account was 
blocked and there was no communication even I have a personal account manager but no use. When 
I reviewed last time review on trustpilot, someone contacted me and now they have closed my 
account, on 5th April I have sent all my account details to get money transferred but still not 
received. I am not sure what they are doing with my money, I can't log in to my account, and not sure 
any update. No response from the customer service. I don't know how the finance and conduct 
authorities have given the permission to operate to such companies. They should be banned.” 

These testimonials reflect the grim realities of traditional investment platforms, where 
communication is poor and processes are convoluted. This can be incredibly discouraging, especially 
when your financial future is at stake. 

Why Sale and Leaseback is a Better Choice 

Sale and leaseback, however, offers a compelling alternative with significant benefits: 

 Stability and Predictability: Sale and leaseback offers a fixed income stream over a 
predetermined period, providing a reliable and predictable return on investment. This helps 
you avoid the rollercoaster ride of traditional markets. 

 Liquidity and Flexibility: Unlike property or cryptocurrency, which are often illiquid, sale 
and leaseback allows you to unlock capital tied up in assets quickly, offering flexibility when 
you need it. 

 Tax Advantages: Sale and leaseback provides valuable tax benefits, such as deductions for 
lease payments and potential capital gains tax deferral, boosting your overall returns. Seek your 
own advice on taxation.  

 Social Impact: By supporting key and essential workers, sale and leaseback contributes to vital 
services like healthcare, education, and infrastructure. This way, your investment benefits not 
just you but society as a whole. 
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A. Williams' Success Story with Rosenthal Sale and Leaseback 

Here's an example of how sale and leaseback has helped a retail investor. A. Williams, a landlord in 
London, was facing significant challenges with traditional property investment. She shares her 
experience with Rosenthal Sale and Leaseback: 

"I stumbled upon Rosenthal Sale and Leaseback parent company while tuned in to LBC radio during 
a hectic week of Christmas shopping. As a landlord managing a couple of flats, I've been feeling the 
squeeze lately. The mounting red tape, combined with rising interest rates, had turned my once 
profitable properties into cash flow liabilities. It got to the point where I was considering raising rents 
on long-term tenants, some of whom hadn't seen a pay increase in years. But the thought of adding 
financial strain on already stretched tenants, especially a single parent among them, didn't sit right 
with me. 

Curious about Rosenthal Sale and Leaseback's offering, I decided to reach out and understand what 
they were all about. The concept of sale and leaseback was familiar to me in the realm of property, 
typically associated with large corporations. However, after reviewing the information they provided 
and engaging in a transparent conversation with their team, I realised this could be a viable option for 
me as well. 

The process was straightforward and transparent, and after consulting with my legal advisor, I felt 
confident moving forward. Now, with a sale and leaseback contract in place, I have ownership rights 
and a clear path to generating monthly income on a fixed basis. 

Dealing with Rosenthal Sale and Leaseback has been refreshingly easy, and I appreciate their 
commitment to clarity and simplicity throughout the process. For anyone like me looking to diversify 
their income streams beyond the complexities of property ownership, I'd recommend giving 
Rosenthal Sale and Leaseback a try." 

A. Williams' experience with Rosenthal Sale and Leaseback shows how sale and leaseback can offer a 
clear path to generating monthly income on a fixed basis, with ownership rights and a transparent 
process. This positive feedback speaks to the commitment to clarity and simplicity in the sale and 
leaseback process, making it an attractive option for retail investors seeking a stable and reliable 
income stream. 



S A L E  A N D  L E A S E B A C K  

R a y  B r i d g e  | 20  

Invest in Rosenthal Sale and Leaseback Today 

Given the challenges with traditional investments, sale and leaseback with Rosenthal Sale and 
Leaseback stands out as a superior choice. If you're seeking a stable, predictable income stream with 
tax advantages and a positive social impact, consider investing in sale and leaseback. Don't let 
traditional investment frustrations hold you back. Explore the opportunities with Rosenthal Sale and 
Leaseback today and secure your financial future. 
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C H A P T E R  

06 
HOW YOU CAN TAKE ADVANTAGE OF THIS 
SUPERIOR INVESTMENT TOOL RIGHT NOW 

If you're looking for a way to diversify your portfolio while achieving higher returns, sale and 
leaseback might be the solution. In this chapter, let's explore how you can make the most of this 
investment opportunity and start earning impressive returns. 

 

 



S A L E  A N D  L E A S E B A C K  

R a y  B r i d g e  | 22  

Finding the Right Opportunities 

The key to a successful sale and leaseback investment is finding the right deals. Look for contracts 
where you can evaluate the potential return on investment and conduct thorough due diligence on 
the assets involved. This ensures that your investment is secure and yields consistent returns. 

The Numbers to Know 

Here's a glimpse of the returns you can expect from sale and leaseback contracts with Rosenthal: 

Invoice 
Price Rate 

37 x Monthly 
Payments 

Final Guaranteed Future 
Value 

Total 
Return Gain ROI 

£15,000.00 7% £269.80 £8,167.50 £18,150.00 £3,150.00 21% 

£20,000.00 8% £368.65 £11,160.00 £24,800.00 £4,800.00 24% 

£25,000.00 9% £471.96 £14,287.50 £31,750.00 £6,750.00 27% 

£29,000.00 10% £560.41 £16,965.00 £37,700.00 £8,700.00 30% 

£30,000.00 11% £593.11 £17,955.00 £39,900.00 £9,900.00 33% 

£40,000.00 12% £808.65 £24,480.00 £54,400.00 £14,400.00 36% 

£45,000.00 13% £929.80 £28,147.50 £62,550.00 £17,550.00 39% 

 

These figures show that sale and leaseback can offer returns significantly higher than traditional 
investments like real estate, stocks, or bonds. With returns ranging from 21% to 39%, this investment 
tool provides stability, structured payments, and growth opportunities. The flexibility to form a 
consortium (within your own peer group only) —where multiple people invest smaller amounts to 
own a larger asset—adds even more appeal to this model. 

Why Sale and Leaseback Works 

Sale and leaseback is designed to offer predictability and reduce risk. It combines regular monthly 
income with capital appreciation, allowing you to plan and budget your financial future with more 
confidence. Unlike volatile markets or low-interest bank accounts, sale and leaseback gives you a clear 
path to growth. 
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Get Started Today 

With sale and leaseback, you can diversify your portfolio, earn steady returns, and 
achieve your investment goals. If you'd like more information or have any questions, 
please email us at investors@saleandleaseback.uk. Quote BK15 within 30 days of 
downloading this eBook to earn an extra 1.5% on your first transaction. This is your opportunity to 
enhance your portfolio with a proven investment tool. Act now to take advantage of sale and 
leaseback and secure your financial future. 

The Use of an Asset and Capital Appreciation 

The key to profitability in sale and leaseback is not just the asset itself, but how it's used and the 
contract behind it. While most assets depreciate over time, the specific use and contract conditions 
can turn a seemingly mundane item into a valuable capital generator. Here are 10 examples that 
illustrate this concept: 

Asset Traditional Use Enhanced Use Capital Appreciation 

Family Pack of 
Cornflakes 

Home 
consumption Café sales Generates revenue from sales 

Sofa Family living room Hotel foyer 
Higher customer interaction, adds value to 
the hotel 

Car Personal use Ride-sharing service Generates income from rides 

Camera Family photos 
Professional 
photography Can be used for commercial projects 

Laptop Personal work Business operations Contributes to business growth 

Building 
Residential 
housing Commercial leasing Generates rental income 

Truck Personal transport Logistics service Generates revenue from freight 

Musical Instrument Hobby 
Professional 
performances Generates income from gigs and concerts 

Printer Home printing Small business printing Used to generate revenue from services 
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Asset Traditional Use Enhanced Use Capital Appreciation 

Coffee Machine Home brewing Café operations Contributes to business revenue 

 

These examples demonstrate that the key to capital appreciation lies in the way the asset is used and 
the contractual agreements associated with it. By understanding these principles, sale and leaseback 
investors can unlock the full potential of their investments, achieving higher returns while 
minimising risk. 

Act Now Before It's Too Late 

Demand for sale and leaseback contracts is skyrocketing, and there's already a waiting list. This 
investment strategy is strictly based on demand-side factors, meaning that if you don't act quickly, 
you could miss out on some of the best opportunities. By quoting BK15 within 30 days of 
downloading this eBook, you can earn an additional 1.5% bonus on your first transaction. It's a 
limited-time offer, so don't wait too long. 

Secure Your Spot Today 

To secure your spot and start earning impressive returns, contact us at 
investors@saleandleaseback.uk. Quote BK15 within 30 days of downloading this eBook to get your 
1.5% bonus on your first transaction. Don't miss out on this opportunity—act now to take advantage 
of sale and leaseback and secure your financial future. 

Interested in Sale and Leaseback? Let's Talk! 
If you're curious about sale and leaseback or simply want to discuss the concept without any 
commitment, we're here to chat. Send us an email at investors@saleandleaseback.uk to start the 
conversation. We'd love to hear from you! 

mailto:investors@saleandleaseback.uk
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